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THE STORY OF CURLEW NEW YORK 
 

  
 As a company, Curlew New York believes that those who work in real estate are afforded a 

special opportunity: to be part of a beautiful and rewarding profession.  

 Few moments in life are as spell-binding as when home-buyers walk into their new home for 

the first time; when home-owners at last sell their residence and can move onto wherever their path 

in life will lead them next; or when all parties finally agree on terms that will allow them to gather 

around the closing table. 

 The idea for Curlew New York arose in the Spring of 2015, when Curlew New York's 

founder, Isaac Myers III, Esq. decided on a name, identity, and personality for his real estate firm.  

 From the possibly (and tragically) extinct Eskimo Curlew, to the eye-catching and unique 

Long-billed Curlew, there's a variety of Curlew birds; however, most would be hard-pressed to 

describe the bird, and even fewer have been lucky enough to have actually seen a Curlew. 

 When considering the vision that Isaac had for a successful residential real estate firm, he 

realized that the Curlew provided the perfect metaphor for the culture and spirit of the company 

that he wished to head: one that’s rare; one that’s distinct and unique; and one's that always open, 

friendly, and inviting.  

 Whether you’re purchasing or selling a home or investment property; our team members 

always have time to listen to your questions or concerns, provide answers (or connect you with 

someone who can provide more detailed insight), and help create solutions. Overall, Curlew New 

York is a company that’s as unique as the city in which it operates: New York City. A city that 

always has, and always will attract the world's most talented, dynamic, and unique. 
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1. INTRODUCTION 

 
 At the outset of any journey there’s that moment when we pause, look out over what awaits, breathe 

deeply, then begin. Within that moment before the beginning, we often envision the challenges we’ll face and 

imagine ourselves over coming those challenges. We think of the decisions we’ve made that have brought us 

to this next venture, and often, consider the people who we’ve met and will meet along the way. 

 Throughout any journey that’s worth traveling, there will be setbacks, difficulties that may seem 

insurmountable, and impediments that may seem impassible. The lucky ones are those who have been given 

more than enough challenges. Through their challenges, they learn to understand a secret that those who’ve 

never struggled haven’t had the pleasure of grasping: that the moment in which your goal feels impossible, 

when you’re out of energy, without any hopes, ideas, or new plans, is usually the moment just before your 

breakthrough. Dive in. Dig deep. Don’t give up.  

 As our goal here is to write a book that narrates and guides you the processes of purchasing and 

selling real estate in New York City, we would be amiss if we led you to believe that the process is usually a 

quick and easy affair. Even if you’ve amassed a great deal of wealth and the purchase price is one of your last 

considerations when searching for your next home or investment property, fortunately, the New York City 

market will greet you with a number of learning experiences.  

 As you set out to achieve your real estate goals in this market, while it helps to be clear about your 

goal, it helps even more to remain flexible and open to alternative routes to your destination.   

 If there were a way to boil down the process of purchasing and selling real estate in New York City 

to a rote scientific formula, then in as few pages as possible, we would offer that formula. Unfortunately, such 

perfect formula does not exist. The process requires a rhythm, a steady effort where not quite every note is 

hit, but still, there’s an efficient and subtle urgency to the process. Sometimes decisions must be made 

quickly. Sometimes the decision can be as simple as deciding not to decide; but instead, to take more time to 

evaluate, to compare, or to gather additional information.  

 As you set out into the home purchasing or selling journey that may often feel like an ocean of 

unfamiliarity and uncertainty, we hope that you’ll find this guide helpful. It’s jazz. Not classical. We haven’t 
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hit all of the notes, but we’ve aimed to give you a resource that will guide you across and throughout the 

beautiful and surprising maze of a worst enemy and best friend that is the New York City residential real 

estate market.  
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2. WHY PURCHASE OR SELL REAL ESTATE IN NEW YORK CITY AT ALL? 

 Fortunately, what makes working in residential real estate in New York City great can be summed up 

quite succinctly:  

 “New York is a wonderful place to work as a residential real estate professional  ––– there’s always 
 people from all around the world who want to move here ––– and ––– there’s always people from all 
 around the City who want to get the hell out!” 
 
 On June 21st, 1977 Frank Sinatra released the contemporary classic, Theme from New York. As an 

anthem and poem for the City and each of its residents, the lyrics triumphantly declare:  

 “I’m going to be a part of it, in old New York. If I could make it there, then I can make it anywhere.” 

 One of the most satisfying aspects of Sinatra’s Theme from New York is that the lyrics ring true. 

They’re authentic. They take a bit of what anyone who has ever managed to attain any amount of success in 

this City has understood and felt, capture it in a lasso, wrestle it to the ground, then package it into a neat and 

quick quip that won’t ever be forgotten: “If I can make it here, then I’m gonna make it anywhere.” 

 Anyone who has ever fallen in love with this place and has come from a different place has a story to 

tell. If it starts with shacking up in a friend’s sort of friend’s half room within a quarter loft in a Brooklyn 

neighborhood that you can’t quite remember the name of on street that you’d rather mostly forget, then 

you’re not alone. Moreover, if your New York story begins there and you’re honing in on purchasing an 

apartment, then we’re all the more happy for you, and excited to help out with your search.  

 All across the United States there’s this hidden conscience that tells those who are renting that it’s 

actually more affordable to own. And the last bit of this conscience of the nation frames owning a home as an 

integral part of the American Dream. But if it’s not a part of your dream, then it’s not a part of your dream.  
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3. HOW DO YOU KNOW WHEN IT’S TIME TO MAKE A MOVE? 

 While there’s plenty of benefits to owning an apartment or house in New York City, if you haven’t 

embraced the city and decided that either you, or someone you’re purchasing for is committed to living in the 

City for at least three years, then it’s likely not the best time to buy.   

  While it’s impossible to apply general advise across the varying situations of people all around the 

City, there are certain steps to take to determine whether it’s the right time to purchase or sell real estate in 

New York City. Fortunately, while taking a long and hard look at your bank account(s) is a place to start, 

there are a few more considerations that are much more interesting and appealing to think through.  

 Most notably: what is your dream? What are your financial goals? What is your present living 

situation, how would you like to improve upon, and what steps can you take to make those improvements? If 

you’re torn between the decision to continue renting or to buy, then usually, the best way out of this 

predicament is to begin looking into what neighborhoods your finances would allow you to purchase. If you 

will be purchasing with a mortgage, then your best first bet would likely be to sit down with a mortgage 

professional. However, most often, in order for a prospective purchase to be motivated enough to get pre-

approved for a mortgage, he has to find a property that piques his interest. 

 Buying and selling real estate anywhere, and especially in New York City, requires careful 

considerations. The answers to the questions that you ask yourself regarding your real estate needs, as well as 

the strengthening of your decision-making skills do not come over night.  

 One of the less technical terms that has been connected with the buying and selling process is 

emotion. Buying a home can be an emotional process, and selling your home can be an emotional 

undertaking. The term is used often because it’s true. The process of buying and selling residential real estate 

more than invites in the opportunity for deeply experiencing feelings of remorse, regret, uncertainty, 

frustration, and disappointment; but can also inspire elation, excitement, relief, gratitude, hope, peace, and 

joy. One morning you may not be sure whether you want to move forward with looking for an apartment to 

purchase, then the next evening you may be signing a contract for the apartment of your dreams. It’s a tricky, 

twisting, and turning process, but one that’s made easier by a steady hand and a definite purpose.  
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i. For Owners 

 As it comes to dealing with the prospect of selling your home, it helps to consider the following:  

(1) Am I ready to move? 

(2) Do I have to move? 

(3) Can I afford to move? 

(4) Do I want to move? 

(5) Where might I want to move to? 

(6) What will my next home require? 

(7) How long will it take to sell this house? 

 Don’t be surprised if your answers to these questions flip from week to week, or even from day to 

day. One sunny afternoon you may find yourself laughing with an old friend from college who you haven’t 

seen in seventeen years. Then as the two of you reminisce and sip Sencha green tea off of your terrace, in that 

moment, you may decide that you want to live in that apartment forever. Then two Wednesdays later as 

you’re stuffing and cramming your family’s winter gear into an under-sized closet at the back of the only 

somewhat available storage space that sits at the very back of the tiny second bedroom, in your frustration 

and in that moment you may know for certain: we’ve got to get into a bigger place, stat! 

ii. For Purchasers 

 If you’re evaluating the rent v. purchase decision, then visit a few open houses in neighborhoods that 

you’re interested in, see what’s out there, and browse a few websites if you feel like it. If you’re okay with the 

possibility of missing out on an apartment because you haven’t obtained a pre-approval letter just yet, then 

hold off on meeting with a mortgage professional before visiting the open houses. If you’d like to be able to 

jump on a property that you see, then it may be best to meet with a banker early on as you begin your search.  
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4. LOCATION LOCATION LOCATION 

 If you’ve spent any time in New York City then likely you’ve taken the time to explore a number of 

the city’s neighborhoods. Likely, your exploration, along with an assortment of friends, family members, and 

on-line resources has filled you in on what’s what in and around the five boroughs.  

 With that said, as we move toward navigating the more mechanical process of purchasing and selling 

real estate in New York City, we didn’t think it would hurt to take a quick spin through Manhattan and 

Brooklyn. While there are plenty of gem neighborhoods to uncover in Queens, the Bronx and Staten Island, 

for the first edition of The Curlew View, we thought we’d start with the city’s most iconic (Manhattan, of 

course), as well as the City’s most populated (Brooklyn) boroughs.  

MANHATTAN 
 
 What new can be said about the island of Manhattan? It’s the New York of New York. When people 

think of the City they first think of Manhattan. The dizzying crowds, the tourists, the skyscrapers, the long 

avenues, the side streets and alleyways, the honking horns, the twenty-four hour diners, the late night shows 

and early morning strides along the Hudson and East Rivers accompanied by a morning coffee all begin in 

Manhattan.   

 Because Manhattan, and the City in general is constantly changing, it’s a task in futility to attempt to 

nail down the state of the real estate market across the entire island; however, there are five vintage New 

York neighborhoods that will always remain desirable: Greenwich Village, the East Village, The Upper West 

Side, The Upper East Side, and Chelsea. Below, you’ll find a breakdown of these great neighborhoods, which 

only serve as a small part of what makes Manhattan great.  

GREENWICH VILLAGE 

 How much history can fit into just under one third of a square mile? From the 1969 Stonewall Riots; 

to the Beat Generation; to Jane Jacob’s clash with Robert Moses that saved the Village from an expressway 

that would cut directly through the neighborhood, Greenwich Village, in short is a neighborhood that holds 

plenty of history, as well as many great locations and charming homes that invite new stories.  
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 While brownstone buildings and townhouses have long made up a majority of the neighborhood’s 

residential dwellings, recently, a few new condominium developments have brought wine and cheese to the 

Greenwich Village residential real estate party. Of note, The Greenwich Lane at 140 West 12th Street features 

penthouse apartments checking in at over seven thousand square feet. Now that’s room to stretch out! 

THE EAST VILLAGE 

 Long-known for its role as the bed for the post-rock and grunge scene of the seventies and eighties, 

though the East Village’s history may not date quite as far back as Greenwich Village, there’ still more than 

enough to see, experience, and explore.   

 For one, we can’t think of the history of the East Village without mentioning Patti Smith’s album 

Horses; the tragically departed bar and performance space, CBGB; and just for good measure, Madonna’s 

starring role in the 1985 comedy (or is it a drama), Desperately Seeking Susan. 

 As for real estate, large brownstone buildings that graciously make space for walk-up apartments 

characterize the East Village. While the size and prices of the individual apartments can greatly vary, for those 

looking to purchase in Lower Manhattan for investment purposes, if you can get your hand on a brownstone 

building in the East Village, you’ll rarely have to worry about finding a tenant.   

THE UPPER WEST SIDE 

 While Greenwich Village and the East Village provide unique senses of comfort, charm, tranquility, 

history, and peace, if you’re looking for a building or an apartment that generates a high degree of the difficult 

to measure wow factor than it wouldn’t be a bad idea to begin with the Upper West Side.  

 No other neighborhood in New York City has an equivalent number of buildings with architecture 

so carefully and artfully constructed as the Upper West Side. Once you find the time to book a sunny 

afternoon filled with the pleasures of relaxingly walking up, down, over, across and about the streets and 

avenues of the Upper West Side, then please, be sure to look up and off into the distance. Up there you’ll see 

residential buildings that give nods to designs that were originated in Eighteenth or Nineteenth Century 

Europe. These places are stately, and more often than not, their interiors hold up their end of the bargain as 

well. Several of the City’s most famous residential buildings rest in the Upper West Side, and if you walk up 
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Central Park West, you can trust that any one of the buildings located just across the Park feature penthouses 

with truly extraordinary view of Central Park.  

 As for real estate, while most of the aforementioned architecturally-stunning buildings have been 

converted into co-operative apartments, the Upper West Side also features more than few tree-lined and quiet 

east to west streets occupied mostly by three or four story townhouses. Given the fact that the surrounding 

buildings feature world-class architecture, rest assured that these townhouses will always retain their value. 

THE UPPER EAST SIDE 

 Once you’ve had your fill of the Upper West Side and decide to mosey across Central Park on a 

balmy and bright summer afternoon, once you meet Fifth Avenue you’ll find the Upper East Side. While 

across the board the Upper East Side may not match the Upper West Side’s penchant for grand, historical, 

detailed, and spell-bounding structures, the neighborhood that makes up the span of the island east of Central 

Park between 59th Street and up to 110th Street and all the way over to the East River more than holds its 

own. Take on the portion of the Fifth Avenue that starts at Fifty-Ninth Street and ends near 96th street 

(known as Museum Mile) and you’ll discover more than a few stately mansions: some have been converted 

into museums, while others remain as residential sanctuaries.  

 As you move further east you’ll cross perhaps the most famous avenue in New York City: Park 

Avenue, complete with the white-glove buildings that for over a century have been meticulously maintained, 

and still today have a seemingly timeless air and feel. While Park Avenue and Fifth Avenue collectively and 

consistently honor the storied elegant tradition of the Upper East Side, if you move further east, toward 

Third, Second, First, York, and East End Avenues, you’ll not only discover a soon-to-be brand new subway 

line at Second Avenue, but also a number of new restaurants and bars emerging in the neighborhood within 

the Upper East Side known as Yorkville.  

 Overall, the Upper East Side provides a nice blend of condos, cooperatives, private townhouses, and 

walk-up brownstone buildings. And while it may not presently receive all of the attention of the Upper West 

Side, it always has been and always will be a neighborhood with plenty to keep your eyes open for. 
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CHELSEA 

 Once you’ve spent a few afternoons exploring the two neighborhoods set gently upon the wings of 

Central Park, why not head downtown toward Chelsea? Known for its variety of contemporary art galleries, 

shopping, and fashion, the residential aspect of the neighborhood should not be overlooked.  

 Situated west of 6th Avenue from 14th Street up to 34th Street, Chelsea features a mixed selection of 

new development condominiums. In particular, you’ll find a nice selection of new buildings close to the 

charming High-Line. As the neighborhood is bordered to the west by the Hudson River, you’ll find a number 

of former industrial buildings that have been converted into grand, open, and spacious loft-like residences.    

BROOKLYN 

 If any one person could be claimed as a native son of any one of New York City’s boroughs then 

Brooklyn without question would be intimately tied with Walt Whitman. Few other poems capture the beauty 

and delicacy of Brooklyn’s origins than Whitman’s 1860 meditation, Crossing Brooklyn Ferry. Notably, 

Whitman writes:  

 Whatever it is, it avails not ––– distance avails not, and place avails not, 
 I too lived, Brooklyn of ample hills was mine,  
 I too walk’d the streets of Manhattan island, and bathed in the waters around it, 
 I too felt the curious abrupt questionings stir within me,  
 In the day among crowds of people sometimes they came upon me,  
 In my walks home late at night or as I lay in my bed they came upon me,  
 I too had been struck from the float forever held in solution, 
 I too had receiv’d identity by my body, 
 That I was I knew was of my body, and what I should be I knew I should be of my body.  
 
 
 Perhaps by now it’s nearly common knowledge that if Brooklyn were its own city, it would be the 

fourth most populated city in America. That’s right, Los Angeles, Chicago, and Houston; if ever Brooklyn 

succeeded from New York City, then it would be right there with you!   

 While the borough has been dubbed by some as “the New Manhattan,” a walk, jog, or bicycle ride 

over the Brooklyn, Manhattan, or Williamsburg bridges would lead you to a borough with more than enough 

to explore, experience, and enjoy; one that’s equipped with a character, softness, and flare that’s completely 

its own. Below, you’ll find a bit more information regarding a few of Brooklyn’s most desirable and fastest 

growing neighborhoods. We hope you’ll enjoy.  
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BROOKLYN HEIGHTS 
 
 Known as the United States’ first suburb, Brooklyn Heights has a wonderful assortment of single and 

multi-family row houses situated along quiet and calm tree-lined side streets. While the historic townhouses 

provide a calm and picturesque backdrops for a sunny Sunday stroll through the neighborhood, perhaps the 

greatest and most delightful view awaits as you move closer and closer to the East River.  

 Characterized by many as perhaps the most romantic location in all of New York City, the Brooklyn 

Heights Promenade more likely than not will captivate, delight, and perhaps if the moment is just right, 

inspire you. Together The Promenade as well as the adjacent Brooklyn Bridge Park provide tourists, natives, 

and transplanted New Yorkers alike with the best views of the Lower Manhattan skyline. Looking for a place 

to shoot a few great photos of the City? Start at the Brooklyn Heights Promenade. 

DOWN UNDER THE MANHATTAN BRIDGE OVERPASS – DUMBO 
 
 While a number of neighborhood names are derived from a portmanteau based off of their location 

in reference to an avenue or street (SOHO = South of Houston Street, NoMad = North of Madison Avenue) 

Dumbo carries the distinction of being the only neighborhood with an acronym as its calling card. Down 

Under the Manhattan Bridge Overpass you’ll find a number of new restaurants, shops, and condominium 

developments.  

 Like its neighbor to the south, Brooklyn Heights, Dumbo also features an inviting waterfront district. 

Unlike Brooklyn Heights, Dumbo’s waterfront features a carousel. And after a long day at the office, in the 

operating room, courthouse, or wherever else your work may take you, who couldn’t use at least a few trips 

riding around and around on a smiling sea creature to help unwind into a gentle and relaxing evening. Once 

you reach the peak state of relaxation, DUMBO will have plenty of treasures of restaurants, shopping venues, 

and bars for your exploration, enjoyment, and delight.   

 And of course, if ever you find yourself in Dumbo, we would only be slightly offended if you didn’t 

stop by our office at 68 Jay Street, Suite 503. We’d love to meet you, and to show you around our 

neighborhood for a while.   

COBBLE HILL 
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 Most recently Cobble Hill’s low inventory of townhouses has made this Brooklyn neighborhood all 

the more desirable. However, despite the decreasing housing inventory, if you’re able to find a property to 

purchase in Cobble Hill, you won’t be disappointed by the neighborhood’s assortment of shops, cafes, and 

restaurants.  

 As a neighborhood with strong historical ties, there’s one anecdote that’s forever inseparable from 

the location itself: Cobble Hill derives its name from the hill that General George Washington and his troops 

used as a high ground to look out across the fighting during the Battle of Long Island, which took place in 

August of 1776, wherein the British seized New York City from an America that had just recently declared its 

independence. Hence, if you live in Cobble Hill, and you’ll literally be standing above a crucial juncture of 

American History.  

BOERUM HILL 
 
 Just east of Cobble Hill, you’ll find a neighborhood where the urban feel of Downtown Brooklyn 

blends gently with the small-town, brownstone and townhouse feel of its neighbor to the west. This 

neighborhood is known as Boerum Hill.  

 While Cobble Hill’s inventory of 19th century townhouses is growing more and more limited, 

Boerum Hill has battled the problem of a low inventory of townhouses in one way that doesn’t always seem 

quite practical in New York City: by building new townhouses. Though its neighbor to the north, Downtown 

Brooklyn, has long made a home for soaring commercial spaces and office buildings, Boerum Hill has let the 

residential feel of Cobble Hill continue to guide its development, and as a result, you’ll still feel a sense of a 

quaint and comfort as you move across the neighborhood’s historic district and main thoroughfare: Dean 

Street.    

CARROLL GARDENS 
 
 Like Cobble Hill, Carroll Gardens derives its name from one of the prime features of the 

neighborhood: those being the large gardens that accompany much of the neighborhood’s brownstones, 

townhouses, and of course, the park that shares the same name as the neighborhood: Carroll Park. Many of 

the restaurants and cafes feature open garden spaces as well.  
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 As with Cobble Hill, one of the main draws for growing families is the strength of Carroll Gardens 

schools, including though not limited to: Public School 58, Public School 29, and Public School 32. As with 

daily life in New York City, due to the popularity of these schools and the increasing influx of families 

moving into these neighborhoods, several of these schools have found that their instructor to student (as well 

as desk to student) ratios are becoming increasingly obscured. If you’re starting a family, or expect to start 

one soon, be sure to check out all that Carroll Gardens has to offer.  

RED HOOK 
 
 In more ways than one Red Hook is a neighborhood unlike any other in Brooklyn, or for that matter, 

New York City. While getting there without a car isn’t quite so easy, once you get there, you’ll very well feel 

as though you’ve fallen into a small town delicately set out somewhere along the northeast coast. Though Red 

Hook may invite a small town feel, the quality of its eating and drinking options may very well keep you in 

town for a while; and moreover, propel you to make more than a few trips back again.  

 Though Hurricane Sandy inflicted a fair amount of misfortune upon several of the local businesses, 

for the most part, these places have re-established themselves, and have continued to grow at a pace that’s as 

steady and gradual as the neighborhood’s residential influx. It’s undeniable that not everyone is suited to live 

more than a fifteen minute walk away from the closest subway; however, for those willing to venture out to 

Red Hook, you’ll find an assortment of new construction as well as long-standing townhouses and multi-

family homes that very well may pique your interest. 

BAY RIDGE 

 Similar to Red Hook, once you make your way down to Brooklyn’s Bay Ridge, with the water close-

by, the air will feel a bit different, and you’ll likely be glad that you’ve stepped away from the City for a while. 

Unlike Red Hook, Bay Ridge is much easier to access by subway, as the R Train moves beneath the 

neighborhood’s main thoroughfare, 4th Avenue, and doesn’t end until just a few steps away from the New 

York Harbor, at 95th Street.  
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 Formerly a resort for Manhattan’s elite who wanted a place to rest outside of the City, many of the 

single family homes in Bay Ridge carry a similar stunning and stately feel as those that line Fifth Avenue and 

the Upper West Side. 

 Where Red Hook is made up of mostly single and multi-family homes, as well as loft spaces; in 

addition to Bay Ridge’s greater accessibility, the neighborhood also has the advantage of offering more 

cooperative and condominium buildings for its residents. Though the dining and drinking options may not be 

as intimate and interesting as Red Hook’s; particularly along 4th Avenue, you’ll find a number of intriguing 

possibilities.  

WILLIAMSBURG 
 
 It started in the late Nineties. Or maybe it was the early Aughts. Manhattan’s Lower East Side could 

only hold so many young and curious men and women who were pulled in by the City’s promise of 

something somehow more momentous, more consequential than wherever it was that they came from. As 

the rents increased and the vacancy-rate decreased, they took the L Train beneath the East River and into 

Brooklyn ––– to Williamsburg.  

 One morning there must have been one person who decided, indeed, “Williamsburg can become 

cool. This will work.” It didn't happen right away. Several years passed but slowly the idea and the secret of 

Williamsburg spread. Perhaps first only a few bars and venues that offered free live music wondered what 

would happen if they charged a small admission fee –– tried it for a few evenings, then must have been only 

slightly surprised that people would pay just to come inside and hear great music. The rest of the story must 

be stored somewhere as an urban legend, but no matter how the story moves from that first morning where 

Williamsburg was thought to have been cool, we know where the story line travels up to the present day: 

Williamsburg is a mecca for an idea, culture, and way of life that no one can quite put his or her finger on.  

 Williamsburg is mostly accessible by the L Train, which makes for a short ride to Union Square, 14th  

Street and Sixth and Eighth Avenues in Manhattan. Though the prices of condominiums in Williamsburg 

continue to increase, much of the neighborhood’s residential real estate still remains more affordable than the 

most desirable neighborhoods of Manhattan.  
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 While some contend that Williamsburg’s heyday as Brooklyn’s (and perhaps even, New York City’s) 

artistic and cultural mecca has already passed, whether you’re interested in Williamsburg more for the story 

and the art, or just for a bit more living space, the neighborhood’s long-standing upwards trend still helps 

keep living and/or investing within its borders to be a safe bet. 

BUSHWICK 
 
 For the last five to seven years Bushwick has steadily grown into one of the trendier and more 

popular neighborhoods of Brooklyn. Accessible by the J, M, and L trains, if you look down some of the 

longer Bushwick’s streets you’ll feel as though you’re staring down the best and worst of the 1970s 1980s. 

Viewed by many as a hub for writers and artists, the real estate options in the neighborhood offer a variety of 

options.  

 While you won’t find the beautiful pre-war townhouses and brownstones that make up much of 

Carroll Gardens, Park Slope, and Brooklyn Heights, you will find a number of lofts, a few new construction 

condominium projects, as well as one, two, or on occasion three family wood-frame houses. As those who 

were drawn to Brooklyn by the popularity of Williamsburg watch the Williamsburg inventory decrease (and 

price points increase), curious and intrigued, they often find themselves looking around Bushwick.  

Fortunately, along with Bushwick’s growing artistic scene, more than a few great bars and restaurants have set 

up shop, filled their taps, and called Bushwick, Brooklyn home.    
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5. PURCHASING IN NEW YORK CITY WITH A MORTGAGE 
 
 If you’ve ever began looking for an apartment to purchase here in New York then at some point 

you’ve likely encountered the question: have you been pre-approved? While the question may strike you as an 

inquiry as to whether you’re financially qualified to purchase, more often than not, the question is asked for a 

different reason: if you’re seriously considering buying a place in New York and you haven’t been pre-

approved for a mortgage, then you’re putting yourself at a significant disadvantage. While at any given 

moment there are thousands of homes on the market, the great ones typically aren’t available for long.  

 It’s not uncommon for a listing in a great neighborhood at a great price to receive multiple offers 

before the end of the first open house. As a standard practice, if you’re making an offer that will involve 

financing, then you’ll need to include your pre-approval letter with your offer.  

 If that pre-approval letter doesn’t yet exist, then you’ll likely need to call your bank and ask them to 

expedite your pre-approval letter. While most who are considering buying can have this taken care of in a 

matter of a few days, unfortunately, a lot can happen over those 24-72 hours that your pre-approval letter was 

being taken care of: mainly, the home that you were interested in has reach an accepted offer with another 

buyer. As you begin your search, consider getting your pre-approval letter taken care of first.   
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6. PURCHASING IN NEW YORK CITY WITH ALL CASH 
 
i. The Not so Advantageous Advantages 
 
 In the New York City residential real estate market, having the liquidity to purchase a home with all 

cash gives you a few different advantages compared to financing transactions; some advantages being more 

helpful than others. For instance, if you’ve been hunting for more than a few weeks then at this point, you’ve 

likely come across more than a few listings that read, “All Cash Transactions Only,” “Cash Strongly 

Preferred,” or more succinctly, “Cash Only!”  

 As a prospective cash buyer, clearly you have a significant advantage for these properties: You can 

purchase them, and those who would have to finance the purchase, typically, are not able to do so. With that 

said, one thing to be aware of is the fact that many of the deals that are structured in a way that only cash 

buyers may purchase are structured as such due to the less than ideal state of the building’s financials.  

 While it’s difficult to abstractly analyze whether a building has sound or poor financials just based on 

an apartment listing, there are a number of factors that can be considered. These include: 

  (1) Owner to tenant ratio; specifically, what percentage of the apartments in the building are  
  lived in by tenants, and what percentage are lived in by those who actually own the   
  apartment. Generally speaking, the more apartments that are owner-occupied, the more  
  likely it will be that the building will be financially sound, and as a result, banks would be  
  willing to offer financing for prospective purchasers;  
 
  (2) The amount of capital that the building has in its reserve funds. As you would imagine,  
  the more the better. Typically, in order to be considered financially sound, it’s recommended 
  that a building have an amount in its reserve fund that’s equal to at least two to three years  
  of the building’s operating income;   
 
  (3) Determine which banks have recently financed purchases in the building. Usually this  
  information can be gained through using a bit of preliminary due diligence by checking the  
  apartment’s prior sales through the Automated City Register Information System   
  (“ACRIS”).  
 
 While your attorney will be responsible for performing an extensive and thorough due diligence 

check before you sign a contract of sale, most often, if you know what to look for as you move through your 

search, you can save yourself at least a small bit of frustration and time. Most often, one of the dead 

giveaways of a building that needs a bit of help financially is one that requires all cash purchases.  
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 Also, usually after you’ve seen an apartment that you’re interested in, if you request that the 

apartment’s listing agent send you the building’s financials, he or she won’t have any problem e-mailing them 

over to you.  

 Keep in mind that determining whether purchasing in a building that has less than ideal financials 

makes sense for you depends on what your goals are for the property. If you’re looking for a property that 

generates strong rental income, then it may very well be a good idea to take advantage of these cash only 

listings; as renters, typically, aren’t so concerned with whether a building is financially sound.  

 Moreover one of the other main impediments to purchasing in a building that requires all cash 

purchases relates to the hurdles that you may have to jump over once you decide to sell the property.  

 As you purchased all cash, depending on how quickly the building will be able to improve its 

financials, more likely than not, if you elect to sell your apartment three to five years after you’ve purchased, 

then you may have to depend upon the New York City real estate gods to deliver a ready, willing, and able all-

cash buyer to your doorstep. While this is far from impossible, depending on the price point for your 

apartment, having to find an all-cash buyer may significantly limit the number of people who will be able to 

make an offer on the property that you’re attempting to sell.  

ii. The Actual Advantages 

 So we’ve moved through a few of the less advantageous advantages of purchasing in New York City 

with all cash; hence, it’s prime time to discuss the greatest advantage of all-cash purchases: precision and 

speed.  

 From the seller’s perspective, regardless of whether a buyer is financing or purchasing in all cash, at 

the time of closing, she will receive the same amount of money –– that being, whatever the purchase price the 

parties have agreed upon. What differentiates a cash purchase from one with a mortgage is simple: barring 

any surprises, the cash purchase will move more quickly, and will be much more likely to close.  

 Whereas financing purchases require the inclusion of an additional parties and steps to the 

transaction, primarily the bank, an appraiser; a financing contingency, and ultimately, the bank’s willingness to 

commit to loaning the money to the buyer, cash purchases are limited to three parties: the buyer and the seller 
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and the title company if the property is a house, or the buyer and the seller and the management company if 

the property is a co-operative or condominium apartment.  
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7. HIRING A REAL ESTATE BROKER  
 
i. The New York City Real Estate Broker 

 New York City real estate brokerages and individual agents, like New Yorkers themselves come from 

a wide variety of backgrounds. Truly, the careers that agents were involved in before (or while) working in 

real estate run the gamut between financial advisers, multi-million-dollar hedge fund managers; actors, 

directors, photographers, models, lawyers, property managers, or recent college graduates, and beyond ––– 

way beyond.  

ii. As a Purchaser 
 
 One of the more important decisions that a prospective purchaser can make is whether to work with 

a buyers’ agent at all. Likely at some point you have met, or will meet someone who tells the story of how 

they successfully purchased a home without a buyer’s agent. Make no mistake, this can be done. However, 

depending on your circumstances this may not be the best way to go.  

 For those who are living outside of New York City, having a buyer’s agent keep an eye on the market 

for you can be the difference between finding a great apartment and being able to reach an accepted offer 

quickly, or alternatively, finding a great apartment, but being told that there has already been an accepted 

offer, with a signed contract to boot. One of the ways that a buyer’s agent can be instrumental in helping you 

find and get into a home that meets or exceeds your needs is the fact that your agent will be searching for 

properties for you around the clock.  

 Said otherwise, while you’re focused on building your career and wealth; spending time with family 

and friends; and finding a bit of time to unwind and relax, your agent will be continuously keeping an eye out 

for new listings and recent price reductions; and moreover, recently closed sales that can help you determine 

what to offer on a property that has piqued your interest.  

 While the goal of every real estate transaction is to allow the parties to close a sale as quickly and as 

painlessly as possible, unfortunately, this doesn’t always happen as planned. From time to time, one or more 

parties to a transaction may intentionally drag their feet, be unable or unwilling to provide information that's 
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crucial to moving a deal forward; or may hesitate or express concerns as to whether they would still like to 

move forward with the sale.  

 To borrow from one of baseball’s all-time greats, Reggie Jackson, a great real estate agents, whether 

representing the buyer or the seller, will serve, in essence, as the straw that stir the drink. If you’re waiting on 

management to provide board minutes for your attorney’s review, then your real estate agent will be sure to 

stay in management’s ear until what has been requested has been delivered. Moreover, as previously alluded, 

residential real estate transactions are more than pure business transactions.  

 There’s an emotional element to the process that cannot be avoided. More often than not, 

individuals and families are moving from one home into another, and with their move they’re saying goodbye 

to years worth of memories, while also preparing to begin a brand new phase of their lives. Leaving the legal 

and financial mechanics of the transaction aside, the purely personal nature of residential sales can be quite a 

bit to contend with, for all parties involved. Thus, as the real estate agent is stirring the drink, as best as he 

can, he’s also making certain that all parties are in alignment, and that the deal is continuing to move in the 

right direction.  

 The question of whether to work without a buyer’s agent is a quality question. And like most quality 

questions, the best answer is that it depends. As you move toward your decision of whether you’ll begin your 

search with or without a real estate agent, understand that either decision you make doesn’t have to be final. 

The search for an apartment in New York City is a fluid process, filled with ups and downs, and from time to 

time, a few surprises along the way. Though preparation can make a difference, often the best way to move 

through the ups and the downs is through remaining flexible, open, and ready to embrace and play with the 

changes.  

a. Great! So I’ve Decided to Work With an Agent: Who Should I Hire? 

 While working with an agent with twenty-five years of experience, naturally, has its advantages, in 

many ways, it’s most important to work with a broker who you can connect with; someone who is in tune 

with your taste, who is a clear and open communicator, and whose personality is one that you can mesh with. 
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 Though it may be impossible to tell right away whether you’ve made the right choice, you’re always 

welcome to see a few places with one agent and just see how things go. With that said, things can get a bit 

tricky if you try working with more than one agent at the same time.  

 You may receive the same listing from both agents, at the same time; or you may be out at an open 

house with one agent, then run into the other agent at the same open house. While there’s no legally 

enforceable contract that can be drawn up to insure that you only work with one real estate professional, for 

your own benefit, it’s best that you understand that you can work with as many agents as you want; however, 

it’s never a good idea to work with more than one at the same time. If you decide you’d like to work with 

someone else, don’t hesitate to inform the agent that you’re working with. It happens. 

 One last thing here: keep in mind that while there’s no legally enforceable contract that can be drawn 

up to insure that you only work with one agent, if an agent does show you an apartment or a property, there 

are certain protections in place that allow the agent the option to seek a commission from you (or from the 

seller) if you purchase the same apartment within a certain number of days after the agent showed you the 

property. While the number of days varies, it’s traditionally somewhere within the three to six month range.  

 If all of this talk about who to work with, how many people to work with, and when to hire or fire a 

buyer’s agent makes you throw your hands up in the air and say, “Forget it! I’ll look by myself!” then we’d be 

the first to say, truly, we understand. While one person may deal with the conflict and confusion by deciding 

against working with a buyer’s agent, the next person may very well circle back around to our original point: 

Work with someone you trust, someone you can connect with, and someone who you know will keep your 

best interest in mind.  

 Having a hard-working, honest, and diligent buyer’s agent in your corner can prove to be one of the 

very best decisions that you make throughout your home search. If you work with the right one, you’ll thank 

yourself later. And if you find out that you’re working with the wrong one, then don’t hesitate to cut ties and 

try again.  

iii. As an Owner 
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 Selling your apartment can be a deeply emotional process. Keeping this in mind, as you first consider 

selling, your decision to sell or not to sell, may swing back and forth like a pendulum. Often, the best step 

toward making a solid decision as to whether you’re ready to sell starts with a bit of investigation. While you 

can begin your research on your own by looking at the listing prices for apartments for sale in your building 

(or similar properties in your neighborhood), you’ll likely be able to save yourself a bit of time by reaching out 

to a real estate broker. 

 Hiring a real estate broker to sell your apartment can be one of the most enjoyable and exciting 

aspects of the sales process. More likely than not, a friend or family member will recommend a real estate 

agent or two whom they had a great experience with in the past. While prior experiences do not guarantee 

future results, if your friend is recommending the agent, then you likely won’t have a reason to not at least 

meet with them. However, just because you meet with them, don’t feel as though you have to go with them, 

and make sure you take the time to evaluate all of your options.  

 At the listing appointment, the agent will perform a walk-through of your home, keeping an eye out 

for features and details that are unique to your property. Before hand, she will have already researched as 

much information as she can regarding prior sales in your building, as well as in the surrounding area. While 

the listing appointment is an opportunity for the broker to get acquainted with the property, it’s also an 

opportunity for you to get acquainted with the agent who may be selling your home.  

 While you’ll want to ask the customary questions regarding the agent’s past experience and her plan 

for marketing and showing your home, like any business relationship, you’ll also want to get a feel for her 

personality. Does this person make you feel comfortable? Could you see her making potential buyers feel 

welcomed into your home?  

 Feel free to interview as many real estate brokers, agents, and companies as you feel are necessary 

before making a decision. While the process may feel taxing, keep in mind that the stress of hiring the right 

company and individual agents is much more manageable than the stress of having a home that will not sell, 

and/or having to remove the company that you hired, and begin the process all over again.  
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8. THE CO-OPERATIVE  
 
 By far the most popular form of ownership in New York City is the co-operative, or more 

commonly, the co-op. In fact, approximately 75% of the entire housing inventory in Manhattan is made up of 

co-operative apartments. While there’s an entire book to be written concerning the ins and the outs of the 

creation of the co-op model; what it takes to maintain a sound co-op building; and the process of purchasing 

and selling apartments within the co-operative structure, this section is only intended to provide an 

introduction and cover a few of the basics.  

 In short, when a buyer purchases in a co-operative building, she, in essence, is purchasing part of a 

corporation. One of the most understated advantages of purchasing a co-operative is that they’re fairly easy to 

find. As 75% of Manhattan’s housing industry, co-operative apartments come in all different types of shapes, 

sizes, and locations; and also include a wide variety of amenities.  

 While you may have heard a few horror stories about co-op boards interview, financial requirements, 

and board turn-downs, as with most any other aspect of residential real estate sales: what’s most important is 

to examine each situation on a case-by-case basis. Just as no two apartments in the City are exactly alike, each 

of the co-operative buildings and their corresponding boards are comprised of a distinct and unique set of 

individual personalities, policies, histories, and management agencies and styles.  

i. Debt to Income Ratio 

 If you’ve ever considered purchasing in a co-operative building, then likely you’ve encountered the 

term “Debt to Income Ratio.” Thankfully, the term is mostly self-explanatory. Most co-op boards look for 

purchasers to have a debt to income ratio of no more than 28%. In short, this means that no more than 28% 

of your monthly income should be spent on the monthly costs of maintaining ownership of your apartment. 

This would include the monthly maintenance cost, and if financing, your monthly mortgage payment.  

 For instance, if an apartment costs $700,000, and the monthly maintenance is $1,500, and you put 

down 20% ($140,000), then assuming that the interest rate for your mortgage would be 3.75%, you would pay 

$4,093/mo. To make sure that your debt to income ratio would be no more than 28%, you would need to 

demonstrate that your monthly income would be around $15,000 per month, or $173,000 annually. If your 



 27 

annual income isn’t quite where it would need to be in order to match the co-operative board’s debt-to-

income ratio requirements, then one way to help improve your ratio is by making a more substantial down-

payment. Hence, using the same numbers as before, but instead, plugging in a larger down-payment: 

Sale Price: $700,000 
Monthly Maintenance: $1,500 
Down-payment: $420,000 
Interest Rate: 3.75% 
__________________________ 

Total Monthly Cost: $2,797 

Necessary Monthly Income for  
Debt to Income Ratio of 28%:  $9,989 
Annual Income: $119,868. 
 
 One more important note here: while the maintenance fees between co-operative can vary quite a bit 

from building to building, one common thread that unites most co-op buildings is that shareholder’s 

maintenance fees are usually tax-deductible, sometimes even up to 40% or 50%.  If you’re considering 

purchasing a co-op apartment, be sure to ask what amount of the monthly maintenance fees are tax 

deductible.   

ii. Subleasing Policies 

 One of the most significant differences between owning a condo and owning a co-operative relate to 

the ability to use the property for investment purposes. While it’s great to have an apartment that you love to 

call home; often times, it’s even better to have a place that you love, that can also help you make a bit of 

money after you’ve decided to move-out of the place, or if you’ve decided spend a bit of time away from the 

City.  

 While a condo would permit you to sublease the apartment at your leisure, most co-operative 

buildings have limitations as to when you would be permitted to rent, or more precisely, sublease the 

property. As a tenant shareholder in a co-operative, in essence, you have a lease from the corporation to 

occupy and use the apartment. Thus, anyone who would be living in the apartment and paying you rent in 

order to do so would be considered a subleassee. Though this is pretty straightforward, your authority to 

sublease a co-operative apartment, more often than not, isn’t so straightforward.  
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 On occasion, you may be able to find a co-operative building that’s “investor friendly,” in that it 

allows for immediate and unlimited subleasing. While this sounds great, one of the drawbacks is that the 

major banking institutions are less often willing to offer financing in investor-friendly co-operative buildings. 

While this is the norm, of course, there are exceptions. Notably, The Cherokee in the Upper East Side, as well 

as The Acropolis in Astoria, Queens, just off of Ditmars Boulevard, Between 33rd and 35th Streets, would be 

two investor as well as bank friendly co-op buildings to check out.  

 As for the co-operatives apartments that are not investor friendly, often you’ll encounter subleasing 

policies that permit subleasing after one, two, or three years of ownership. These buildings may allow for 

subleasing for an unlimited number of years; however, the lease must be renewed and the owner must get 

approval from the co-operative’s board each year. Other times, you may see policies that permit subleasing 

after two years of ownership, for two out of every fives years, or a variation of the same. While these “two 

out of every five” policies may be less than ideal, without a doubt, they beat the alternative: no subleasing 

permitted.  

 Overall, if you’re considering purchasing a co-operative apartment and have a desire to sublease the 

apartment at any time in the future, or think that you may have that desire in the future, then make sure you 

inquire about the building’s subleasing policy. 

iii. Pied-a-terre 

 Latin for “temporary or second lodging,” a co-operative listing that includes “Pied-a-terre” signifies 

that an owner is not required to use the apartment as her primary residence in order to make a purchase. As 

one might imagine, being required to keep a property as a primary residence, as opposed to being able to use 

it as a temporary vacation home or sanctuary within the City, greatly affects whether the apartment meets the 

prospective purchaser’s needs. For this reason, be sure to find out whether the building permits pied-a-terre 

ownership.  
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9. THE CONDOMINIUM. 
 
 Whereas with a co-operative a purchaser invests in a corporation by buying shares of the 

corporation’s stock, the main difference with a condominium is that purchasers are actually investing in real 

property. Whereas the co-operatives require owners to pay a monthly maintenance fee, the monthly fees 

associated with condominium ownership are broken down into two parts: Common Charges and Monthly 

Taxes. As for the common charges, similar to the maintenance fees for co-operatives, these fees are paid 

toward the overall upkeep of the building, as well as the upkeep of the building’s amenities and common 

areas. As a result, usually the more amenities (pool, gym, spa, yoga room, resident lounge, children’s 

playroom, etc.) that a building has, the higher the common charges will be for each resident.   

 While the advantages of owning a condominium over a co-operative are many, one of the distinct 

disadvantages is the fact that there are simply fewer of them available. As over 75% of residential sales in 

Manhattan are typically co-operatives, the remaining 25% is shared between townhomes, brownstones, and 

condominiums.  

 Given the paucity of condominiums in Manhattan and Brooklyn, in comparison with co-operatives, 

the listing prices for condominiums are traditionally greater. Whereas one would likely be able to find a 

quality one bedroom co-operative in a doorman building on the Upper East Side for somewhere between 

$400,000 and $600,000; typically, to find a condominium with a similar square footage in the same 

neighborhood would require an investment of at least an additional $150,000. Additionally, with the increase 

of $150,000 unfortunately, rather than having an array of apartments to choose from, due to the significantly 

lower inventory, you would likely need to be prepared to act quickly once you do find a condominium that 

matches your needs, as well as your taste.  

 With this said, if you’re committed to avoiding co-operatives and purchasing a condominium instead, 

one way to increase your choice of apartments is by widening the locations in which you would consider 

purchasing. While the old real estate platitude, “location, location, location,” rings as true in New York City as 

anywhere else, one of the major advantages of purchasing in New York City is the plethora of amazing 

neighborhoods to which one can call home. Moreover, amongst these various locations, unless you venture 
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deep into the outer boroughs, most of the neighborhoods are supported not only by increasing desirability 

and interests, but also, by the overall strength of the City’s residential real estate market.  

i. Privacy of Ownership  

 In addition, one of the key advantages of purchasing a condominium rather than a co-operative is 

that condominium purchases, unlike co-ops, allow for buyers to purchase through Limited Liability 

Corporations, rather than as individuals.  

 The main benefit of purchasing an apartment as an LLC is that it allows for the identity of the owner 

to remain private. Hence, the deed to the property, which is public information, would not include the 

buyer’s name, but instead, the name of the LLC.  Many investors, foreign as well as domestic, strongly prefer 

this form of ownership.  

 Although condominiums may be more difficult to find, if your budget can allow for it, typically, 

they’ll serve as a superior long-term investment as compared to co-operatives.  
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10. THE TOWNHOUSE.  
 
 While townhouse sales typically make up less than 2% of all residential real estate transactions in 

Manhattan, across the board, they’re regarded as the very best long-term investment. While prices of co-

operative and condominium apartments have been steadily increasing over the last ten years, as more and 

more rental buildings are being converted into condos and co-ops, the City would be hard pressed to run out 

of new condominium developments. However, unlike co-operative and condominium apartments, 

townhouses are set apart due to the fact that new ones are rarely built, especially in Manhattan. 

 Similar to condominiums, townhouses offer owners the chance to protect their privacy by 

purchasing through a LLC. Though townhouses make for a better investment, one of the drawbacks is that in 

many of Manhattan’s most historical and well-regarded neighborhoods, the inventory can be incredibly low. 

However nothing compares to the luxury a Manhattan townhouse. 

 Overall, if you have the good fortune of being able to decide between purchasing a townhouse or a 

co-operative or condominium apartment, unless you see an apartment that you absolutely adore, always go 

with the townhouse.  
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11. A LETTER FROM THE AUTHOR: ISAAC MYERS III, ESQ., PRINCIPAL BROKER 

 If you’ve made it this far than I offer my sincerest thank you for spending a bit of time with Curlew 

New York. As you can tell, I have a keen interest in this City; how it can mold, strengthen and connect 

people, but also, unfortunately, how it can divide people. It has long been said that New York City will always 

be a place for the very rich as well as the very poor, but will always be difficult for the majority of the City’s 

inhabitants whose financial situation reside somewhere in between. Having sold real estate in this City, I’ve 

grown more accustomed to learning how true this can be.  

 Having spoken and worked with countless prospective purchasers, I cannot tell you how many folks 

have found a place that they’ve adored, and unfortunately, have only encountered a tragically varied 

assortment of disappointments: the owner has already accepted a different offer; the buyer is unable to meet 

the debt to income ratio required by a co-op board; the buyer’s bank (or almost any bank) is unwilling to 

offer financing due to the building’s poor financials; or simply, that a seller has a change of heart and before 

the contract is signed, decides against selling. In short, New York City’s residential real estate market can be a 

bear for buyers.  

 However, once a deal is reached and a transaction is closed, truly, there are few more impactful 

feelings than the one that falls upon you once you’ve at last purchased a home in this City. 

 Though I’m a licensed attorney and a member of the New York State bar, one of the reasons why 

I’ve decided to work in real estate is that I not only understand how difficult the market can be for buyers, 

but also, because over time, I’ve realized that I have a skill set, personality, and emotional capacity that’s 

perfectly tailored for a career in real estate.  

 After practicing law full-time while also completing a Masters of Fine Arts in Creative Writing at the 

New School, I realized that I needed to find a way to make a way for myself in this City that truly made the 

most of all that I bring to the table.  

 Using my prior experience at a premier Civil Rights litigation law firm, I make the most of the 

communication, negotiation, and mediation skills that I acquired while there to help bring ––– and keep ––– 

all parties in a transaction together. Like litigation, writing an offer that will be accepted is a matter of giving 
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an owner all of the reasons why he would be well-advised to sell to my customer, rather than to anyone else. 

And from the perspective of my work with owners; like litigation, selling a home is not unlike putting 

together an opening statement, drafting a motion or brief, or all together building a case. Whereas with 

litigation the appeal is to the presiding judge or jury, with real estate sales, the judge and the jury are made up 

by potential buyers from every walk of life. As such, winning a case translates into selling a home through 

putting together just the right presentation, writing great content, and creating a warmness and level of 

comfort with potential buyers that allows them to see and experience all that your home has to offer, and 

then helping them react accordingly ––– by making an offer. 

 While at the New School I studied creative writing and specifically focused on poetry. As I’ve moved 

farther along in my real estate career, I’ve come to understand how studying and writing poetry cannot be 

done without a keen fixation upon details. If one word isn’t right then the entire poem is wrong. And until 

the one line is repaired, an entire poem won’t quite give readers and listeners everything it could. Thankfully, 

selling a home is no different: the details matter. And whether I’m working with buyers or with sellers, I not 

only keep this idea in mind, but also weave it throughout all that I do. 

 While I focused mostly on poetry while at the New School, I’ve always had a strong appreciation for 

reading fiction, and for experiencing and telling great stories. Our lives are stories. And if you’re considering 

purchasing, then you want to know the story of the home that has piqued your interest. And if you’re 

considering selling, then you want to craft a story that invites and allows purchasers to connect with your 

property. 

  Whether you’re a home owner who is considering selling or find yourself at any stage of considering 

buying here in New York City, I would be delighted to meet with you and hear about your real estate goals 

and dreams; to answer any questions that you may have; and to have a chance to have our own personal 

stories intersect and align. With my entire heart, I wish you the very best with navigating all that the New 

York City residential real estate market holds for you. May it be filled with good news, with prosperity, with 

success, and with joy.  
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12. ABOUT ISAAC MYERS III, ESQ. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Isaac Myers III, Esq. graduated from Drake University Law 
School in 2011 and moved to New York the same year to 
pursue a masters of fine arts in creative writing at the New 
School. Isaac has spent the last four years working as an 
attorney on various civil litigation matters, including but not 
limited to foreclosure defense cases.  
  
In addition to his work as a real estate broker and attorney, 
he has also spent the last four years exploring, writing about, 
and enjoying New York City. Drawn from this enjoyment 
for exploring New York City, Isaac has become familiar 
with a wide array of the City's neighborhoods. 
 
As a result, within the last year, Isaac has closed rentals and 
sales in four out of the city's five boroughs; including but 
not limited to: Forest Hills, Queens; Crown Heights, 
Brooklyn, as well as Chelsea and the Upper East Side 
of Manhattan.  

 
Working with the careful and cautious eye of an attorney, 
along with the enthusiastic and imaginative heart of a poet, 
Isaac believes any work performed as a real estate broker 
must be done with a service-oriented approach: to help 
people find a place to call home in New York, and to help 
turn their dream of living and/or owning a home in the city 
into a reality.  
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13. PRAISE FOR CURLEW NEW YORK 

 
Isaac was an absolute pleasure and is by far the best broker that I have ever worked with. He was 
extremely helpful throughout the whole process of renting a NYC apartment from start to finish. 
Finding an apartment can be very stressful and time consuming. However working with Isaac made 
this whole process quick and painless.  
 
He is extremely responsive when it comes to answering emails or voicemails. Isaac is extremely 
knowledgeable and professional and his laid back personality is perfect for this industry. I highly 
without a doubt recommend Isaac to anyone that is looking for an apartment to rent in NYC! 
 
M. S. – February 2016 
 
-- -- 
 
Isaac was an invaluable resource in helping me find a sublessee for my junior one bedroom on the 
Upper East Side. Isaac worked around my schedule and kept me up to date every step of the way. 
As I had already relocated at the time of the lease signing, Isaac made the process easy for me to 
complete from hundreds of miles away while making me feel fully informed.  
 
It was a pleasure to work with such a knowledgeable professional, who had my best interest at heart 
throughout the subletting process! 
 
S.P. – February 2016 
 
-- -- 
 
Isaac is a great broker -- extremely professional, thorough, patient, and eager to please. You can tell 
he always gives his 100% (as evidenced by the fact that he endured working with me even though I 
was buying in a neighborhood outside his expertise).  
 
I found Isaac through a random listing on Zillow. Before then, I didn't have a designated agent, but 
I was immediately impressed with Isaac at our first viewing and chose to work with him thereafter.  
 
He is vigilant in searching for appropriate listings and responds promptly to questions in carefully 
and thoroughly written emails. He is also a really cool guy so viewings were always fun. We high-
fived when I finally closed. As a first time buyer, it was really reassuring to know that Isaac had my 
back. Also, he knows how to write and use a semi-colon, which is pretty rare these days. 
 
D.P. – January 2016 
 
-- -- 
 
Goes above and beyond to answer all your questions. He is always on time and very proactive at 
finding out information and scheduling appointments. I would recommend him to anyone. It is a 
pleasure to be working with him. 
 



 36 

Z.U. – October 2015 
 
-- -- 
 
Isaac was very professional, timely, knowledgeable, and keenly responsive to my goals. He helped 
me find just the place I was looking for. A quaint apartment in a decorous building situated in the 
heart of Chelsea near the E train. 
 
N.U. – August 2015 
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14. A DEDICATION 
 
 I cannot in good conscience publish the first edition of The Curlew View without thanking 

my mother, JoAnn Myers. As the rookie of the year at the number one real estate firm, F.C. Tucker. 

in Indianapolis, Indiana (my home state), my mother has not only been an inspiration for what 

Curlew New York can become, but also, has repeatedly shared rock-solid tips and advice for what it 

takes to make it as a real estate professional in this City, or in reality, anywhere. 

  Though the first few years as a real estate broker, in many ways, can be the most trying and 

challenging, through almost every transaction that I’ve been a part of, my mother has helped guide 

me in the right direction; has continuously provided insight and strategies for approaching various 

situations; and has always offered a compassionate heart and savvy real estate mind to bounce ideas 

off of.   

 Though New York City’s residential real estate market in many ways differs from 

Indianapolis’, certain qualities that any successful real estate broker must possess expand well-

beyond a physical location: compassion, patience, perseverance, a tireless work ethic, a heart for 

people, a keen eye for detail, enthusiasm, and most important of all, an ever-present sense of 

gratitude that remains intimately tied with an appreciation for a job-well-done.  

 Is there any better way to close the first edition of The Curlew View than by saying: Thank 

you, Mom. I could not have gotten this far without you. And I cannot wait to see what the next few 

months and years will bring. Onwards and upwards for Curlew New York! 

          April Fourth, 2016 
          Isaac Myers III, Esq.  
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